					SALES CALL REPORT SHEET


DATE:  		_________________			Best Available Time to Call:  __________________

Company:	______________________________	Contact: 	______________________________

Address:	__________________________________________________________________________

Phone:	______________Fax: ____________ Email: ______________ Website: ________________

[bookmark: __Fieldmark__0_1948785592][bookmark: __Fieldmark__1_1948785592][bookmark: __Fieldmark__2_1948785592][bookmark: __Fieldmark__3_1948785592][bookmark: __Fieldmark__4_1948785592]Owner:   |_|  	Architect:   |_|  	Designer:   |_|    	Contractor:    |_| 	Other:     |_|  ________

Decision Maker’s Name:  _______________________

Goals for this meeting:   1. _____________________	2.___________________	3.___________________


What is the customer’s past experience with Decorative Concrete if any?  ______________________________	
		 
What is the reason for the past experience?  	____________________________________________________	

What is the customer’s technical knowledge of Decorative Concrete Systems? (Out of 1-5)  	 _________	

List projects where Decorative Concrete Systems are being considered. 

1. _________________________________
2. _________________________________
3. _________________________________

What are the customer’s 3 main priorities/requirements / questions pertaining to Decorative Concrete?  
1. _________________________________
2. _________________________________
3. _________________________________

Follow up / Promise to customer during this call:   ________________________________________

[bookmark: __Fieldmark__5_1948785592][bookmark: __Fieldmark__6_1948785592]Custom Samples	|_|			Product Literature	|_|
[bookmark: __Fieldmark__7_1948785592][bookmark: __Fieldmark__8_1948785592]Specifications	|_|			Budget Pricing		|_|
[bookmark: __Fieldmark__9_1948785592][bookmark: __Fieldmark__10_1948785592]Bid for Project	|_|			Call Back		|_|

Follow-up Date for this customer:      _____________________________

GOALS FOR NEXT MEETING: 1. _____________________	2.________________	3._________________ 

[bookmark: __Fieldmark__11_1948785592][bookmark: __Fieldmark__12_1948785592]Entered into Contact Management System? 	YES: |_| NO:|_|		




[bookmark: _GoBack]NOTES:	      _______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________



Other Referrals or People to Contact:  

1. ___________________________
2. ___________________________
3. ___________________________
4. ___________________________
5. ___________________________
Document Courtesy Of:  				
